HUDSON
INSTITUTE

financial planning and wealth education

Personal Financial

PROFILE

CONFIDENTTIAL

Personal Financial Advisory Services provided on behalf of Mainview Securities, trading as
The Hudson Institute, ABN 18 078 484 456, Australian Financial Services Licence No. 241177

Freecall: 1800 804 296

Fax: (07) 3368 3028 Postal Address: Reply Paid 1875, Brisbane Qld 4001
Email: helpdesk@hudson-institute.com Website: www.hudson-institute.com

Important Notice

No advice can be given without the completion of this form

It is a requirement of our Financial Services Licence, which is issued by the Australian Securities and
Investment Commission (ASIC), to ensure that we know your situation before giving any financial advice.
The information contained within will allow your Financial Adviser to tailor financial advice for your
individual situation, your risk profile and your goals.

Completing the information will also assist you to clarify your financial situation and prepare your records
for a detailed financial review. The PFP is a confidential document and this information is stored in a
secure area. It is only available to your Financial Adviser and is not used for any purpose other than
supporting you with your financial planning.

Please return your completed form to the Reply Paid postal address or to the fax number
above. If you have received this form electronically you must print it out and sign it before sending it to
us by mail or by fax.

Privacy Statement
Your Authorised Representative will collect personal and possibly sensitive information from you for the purpose of
identifying and reviewing your financial and lifestyle objectives to enable the delivery of financial services and
advice. The information you provide and any recommendations made will be kept on file. We may need to disclose
your personal information to other parties. Typically, these parties are fund managers, life companies, related
entities and other licensees. If you wish to examine your file, it is available on request.

Limited Information Warning
Mainview Securities Pty Ltd, frading as The Hudson Institute, accepts no liability for any advice given on the basis
of inaccurate or incomplete information supplied by the client. Where information has not been provided I/we risk
receiving advice that may not be appropriate to my/our overall needs and objectives.
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PERSONAL DETATILS

MEMBER 1 MEMBER 2

Name: Name:

Full name:

Relationship:

Postal address:

(H) (H)
Telephone: (W) W)
(M) (M)

Email address:

Date of birth:

Occupation:

Employer’s name:

Date of commencement
with employer:

Proposed retirement date
(if known):

Children: Number: Age/s:

Are you currently working with a Financial Planner/Adviser outside Hudson? Yes / No

Comments:

INSURANCE DETAILS

MEMBER ONE
Company Level of cover Premium Renewal date

Life Insurance: $ /]
Income protection: $ /A
TPD Insurance: $ /]
Trauma Insurance: $ /]
MEMBER TWO

Life: $ /]
Income protection: $ /A
TPD: $ /]
Trauma: $ /]
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MONTHLY INCOME

MEMBER 1 MEMBER 2

Current salary (before tax) | $ $
Current take home salary $ $
(after all deductions)

Rent: $ Rent: $
Investment incorm Dividends: $ Dividends: $

estme ome Interest: $ Interest: $

Other: $ Other: $
Pensions $ $
Other (fees, commissions, $ $
gratuities etc.)
TOTAL MONTHLY INCOME | $ $
Comments:

MONTHLY EXPENDITURE

Regular investment (e.g. 10% of income)

Household expenses (food, power, rates etc.)

Mortgage repayments / rent

Car loan repayments

Credit card payments

Other loan repayments

Insurance premiums

Car and boat expenses

Medical expenses

Investment expenses (interest, land rates etc.)

Education

Clothing expenses

Other discretionary spending (e.g. setting aside money
for holidays, nights out etc.)

Other
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Total monthly expenses

-+

TOTAL SURPLUS / (DEFICIT)
(total monthly income minus total monthly expenses)
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NON-INVESTMENT ASSETS

(,\?;Nn:‘:/rjs;ir‘]’t) ESTIMATED VALUE (,\?;Nn:‘:/rjs;ir‘]’t) ESTIMATED VALUE
Family home (PPR): $ Antiques/art: $
Motor vehicle/s: $ Cash $
House contents: $ Other $

Comments:

INVESTMENT ASSETS

PROPERTY INVESTMENTS
(e.g. land, houses, apartments, shops, factories, offices) Do not include your principal place of residence here.
Description & focation (Namefsom) | puchase | Puchaseprice | 0 e
1 $ $ $
2 $ $ $
3 $ $ $
4 $ $ $
5 $ $ $
Please attach any additional information on a separate sheet
SHARES, MANAGED FUNDS AND OTHER INVESTMENTS
(e.g. property/equity trusts, bullion, insurance bonds etc.)
oty | et | ooy | M| meper | ot
$ $ $
$ $ $
$ $ $
$ $ $
$ $ $
$ $ $
$ $ $
$ $ $
$ $ $
Please attach any additional information on a separate sheet
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NON-INVESTMENTLOANS
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INVESTMENT LOANS

Wm__ ueo| “Aul JBY10
Wm__ ueo| “AUl RO
Wm__ ueo| “Aul JBY10
Wm__ ueo| “AUl JBLIO
Wm__ ueo| “Aul JBY10
w m.__ ueo| uibieyy
Amvmu:m_mn 3 pasn Aunoog adAy ueoT JuswAedau (quior/awen) opus junowe ueoj| an|eA Josse *SINIWLSIANI
(Mywy 20741 Alyauop diysisumo Buipueisino psjewns3 Y3IHLO
Wm__ G Ayadoud "Aug
$
w m.__ v Auadoud “Aut
$
Wm__ ¢ Auadoud "Autg
$
Wm__ Z Auadoud “Aut
$
Wm__ T Auadoud "Autg
$
(g)adueleq Ry D01 10 Ajuo el 3|gerea JuswAedau (quior/awen) DUD junowe ueo| an|eA Josse :S31.1¥3d0dd
(w207 41 152493U1 'T8d 10 paxid Atpuon diysseumo ad Buipuesino pojewns3 INIWLSIANI

P R O F | L

L

A

Il N A N C

F

P E R S O N A L



SUPERANNUATION DETAILS

DETAILS FOR MEMBER ONE - Name:

Superannuation/Rollover Fund Comme?d?:]r/l;;ent date Life cover (Yes/No) Current value
/ / $
/ / $
/ / $

DETAILS FOR MEMBER TWO - Name:

Superannuation/Rollover Fund Comme?diir/l;;ent date Life cover (Yes/No) Current value
/ / $
/ / $
/ / $

ALLOCATED PENSION DETAILS

DETAILS FOR MEMBER ONE - Name:

Allocated Pension Fund Name Commde;;ement Originggg\:ltre‘itment Current balance Anntéesla\i;ﬁome
/ / $ $ $
/ / $ $ $
/ / $ $ $

DETAILS FOR MEMBER TWO - Name:

Allocated Pension Fund Name Commde;;ement Origin:!g\:ltre‘itment Current balance AnnLée;Iawﬁome
/ / $ $ $
/ / $ $ $
/ / $ $ $
ESTATE PLANNING
MEMBER 1 MEMBER 2

Do you have a will? Yes / No Yes / No

When was it last updated?

Do you have an Enduring Power of Attorney (EPOA)? Yes / No Yes / No

Is it important to leave your children an estate?

Yes / No

Comments:

Please attach any additional information on a separate sheet
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YOUR RISK PROFILE

To what degree are you concerned about the following financial attributes of your investments?

ConI:::ned C:rl:gt:‘rtrll‘éd Concerned Cor::eerr\:led (I:E::(rtls:eeT:t:_ZI

Safety & Security of investment capital a Q Q Q Q
Keeping ahead of inflation a Q Q Q Q
Maximising taxation advantages a a Q Q Q
Provision of income for the present a Q Q Q Q
Liquidity and Flexibility of funds a a Q Q a
Easy to manage investments Q Q Q Q a
Maximising the value of your estate Q a Q Q a
Wealth Creation:

Short Term Outlook (less than 3 yrs) Q Q Q Q Q
Medium Term Outlook (3 to 10 yrs) a Q Q Q Q
Long Term Outlook (Over 10 yrs) a a d d d
Return from Investments:

Short Term Outlook (less than 3 yrs) U a a Q Q
Medium Term Outlook (3 to 10 yrs) a Q Q Q Q
Long Term Outlook (Over 10 yrs) a a d d d

Do you have any major health issues that may impact on your investment time frame or your insurability?

Risk versus Return
What degree of risk to your investment capital is acceptable to you, when compared to the potential return?
(Please mark the scale with an X. See the explanation on the next page for each RISK LEVEL)

1 2 3 4 5 6 7
Conservative Moderately Conservatively Balanced Aggressively Controlled Aggressive
Conservative Balanced Balanced Aggressive
Low Risk / Low Return High Risk / High Return

Your investment preferences

1) In any investment planning are there any investments you wish to avoid?

2) In any investment planning are there any investments that you would prefer to include?
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Explanation for each of the RISK LEVELS above:

CONSERVATIVE:

An investor who is prepared to accept very minimal capital risk. They prefer security of capital and income to
capital growth potential . Income is generally more important than capital growth. Liquidity of investments
are most important. Borrowings would be NIL. Income is more important than growth. Investments would
include Cash and highly rated fixed interest securities.

Moderately CONSERVATIVE:

An investor who is prepared to accept some limited capital risk. They prefer capital security over capital growth
but not exclusively. Whilst income is preferred some capital growth is anticipated. Borrowings would be NIL.
Income is predominantly more important than growth. Investments would include Cash, Fixed Interest and
highly rated shares.

Conservatively BALANCED:

An investor who is striving to achieve a balance between maximising investment returns and minimising the
risk of capital loss. They are prepared to accept some volatility in investment returns and the risk of capital
loss but wishes to diversify their investments over shares, property and fixed interest asset classes so as to be
balanced in their approach to their investments. They would probably use low levels of borrowing. Income is
slightly more important than growth from assets. Investments would include all the asset classes but with an
emphasis on fixed interest and residential real estate with some exposure to shares, to achieve balanced
returns.

BALANCED:

An investor who is completely balanced between the asset classes. They wish to achieve their balanced view to
risk and are attempting, through diversification over the asset classes, to achieve low volatility of returns and
low risk of capital loss. They appreciate this balanced view is at the expense of lower overall returns but are
more comfortable with constrained growth than large fluctuations in returns. They are willing to use
borrowings moderately in all asset classes if opportunity arises. Income and growth are equally important goals
from their investment portfolio. Investments will include equal amounts in shares, fixed interest and residential

property.

Aggressively BALANCED:

An investor who is in all asset classes to achieve reduction in return volatility and lower risk of capital loss
through diversification. They are willing to borrow to invest in all asset classes if opportunity arises. They will
modify their asset allocation over the asset classes to achieve the right balance to benefit from the economic
cycle. This will entail being in all asset classes at all times but with proportional weightings in the most
favourable asset class at the time. Income is marginally less important than growth. Investments will include
all asset classes; shares, residential real estate and fixed interest.

Controlled AGGRESSIVE:

An investor who invests predominantly in property and shares to achieve growth of assets. They will borrow to
invest and will do so aggressively in growth asset classes. They will take on higher levels of risk in regard to
volatility of returns and the chance of capital loss to achieve higher returns from investments. Income is of a
secondary nature to the need for growth. Investments will include growth shares both locally and offshore and
residential real estate. May also include some exotic investments such as derivatives (options and futures) or
collectibles (coins, paintings etc)

AGGRESSIVE:

An investor who invests exclusively in high growth / high risk assets. They will borrow heavily to achieve
maximum gearing into their investments. They are concerned predominantly with growth and will require
income from assets only to achieve serviceability of their debt. Investments will include high growth speculative
shares and all types of high growth property not just residential real estate but commercial as well. They may
actively trade shares and derivative products (both locally and overseas) as well as be involved heavily in all
forms of exotic investments such as collectibles, tax effective investments and rural based schemes.
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YOUR GOALS & OBJECTIVES

THE PRESENT

What do you like most about your current investments?

What do you like least about your current investments?

What would you like to change about your current investments?

THE FUTURE

What goals do you have in the short term (e.g. house, holiday, children, education, vehicles etc.)?

What goals do you have in the long term (e.g. retirement, lifestyle, income, estate etc.)?

Summary

Your main objectives are:

Your main concerns are:

Additional notes:

I agree that this is a true and accurate summary of my/our situation. I understand that this information will
form the basis for recommendations and advice provided by Mainview Securities, frading as The Hudson
Institute.

Signed Member 1: Date:

Signed Member 2: Date:
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